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Sofia Hedberg

While vacationing in Cabo San Lucas, Mexico, my husband and I were constantly approached by “street appointment setters”. We were offered $300 cash just for visiting a new time share resort. This offer also included round trip cab fare, a free buffet breakfast, and an excursion of our choice. All we had to do is attend a 90 minute presentation. 

We accepted; after the presentation we refused to buy; we were sent down the assembly line; a manager reduced the sale price by thousands, we still did not buy. We then met with the director who offered us a larger unit and an extra week and reduced the price even more. No sale yet. The president honored us by popping open a bottle of champagne to share with his good friends. Two and half hours later we left the presentation, as proud non-owners, with everything that was promised to us; we even enjoyed a free lunch buffet and an open bar. 

Since our vacation was planned for two weeks, we ran into many offers. A total of four presentations later at four different time share resorts, we witnessed at least one couple make a resort purchase at each presentation. My family enjoyed an all day catamaran trip, horseback riding, a steak and lobster dinner, scuba diving, and a total of $1,200 cash while in Mexico. Even though we did not purchase a time share, it was obvious to us that people are purchasing time shares but have to be convinced to do so with legal bribery. 

Time Share advertising worked for us…but not the time share! 

During a down economy, cutbacks are made everywhere; people dine out less often, opt to repair shoes instead of buying new ones, vacations are less luxurious or eliminated all together. Individuals interested in purchasing a time share can buy one at a significantly reduced price and take advantage of all the incentives being offered. 

Have you bought a time share? Or enjoyed the freebies that come with the presentation? 
