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[NEWMAN]: West London, sort of around Soho area. It’s this really beautiful, buzzy back street. I have my eye

on an actual location—

[CAANJ: Are you looking at shop front, ground floor, or first floor?

[NEWMAN]: I want a shop front, absolutely. You have to see the beauty, but I also have an artist’s illustration.

[CAAN]: OK. And roughly, Angela, what do you expect to spend on fitting out the shop?

[NEWMAN]: Just the fittings, I've got £27,000.

[CAAN]: Really? I mean, I used to own a sandwich chain, and it would cost us 50, 60,000 just to o a basic

sandwich shop. So with that level of creativity, design, doesn’t sound like it’s going to cover it

[NEWMAN]: T know. I've always done everything kind of shoestring. Just to give background, a group of friends

and 1, we actually opened a very small shop, and it was very, very beautiful. We were constantly having lots of people

taking photos, and I did it for £1,000.

[DAVIS]: A confident Angela has made a promising start. Deborah Meaden is next to question the young

entrepreneur.

[MEADEN]: I completely understand that it’s not actually going to cost you an awful ot to put

together

because you're going to use a lot of vintage to do it




image1.png
Dragon’s Den I1

[PAPHITIS]: So why did you agree with Duncan when he assassinated your profitability and showed that the

business was worthless?

[BANNATYNE]: Because I did those figures. We got to the £350,000, and I said what happens to the 1.45 is that

that will be gone.

[PAPHITIS]: But it hasn’t gone. It's in assets.

[BANNATYNE]: They said it would be gone. They said it would be gone. It's gone. It's just gone. For two years,

‘you haven’t sold a thing. You're spending money.

[PAPHITIS]: Its in capital. He’s got assets

[BANNATYNE]: What assets? What assets? What assets? It's not historical losses. Historical losses is last year.

Next year and the year after is future losses.

[MEADEN]: It isn’t just about the balance sheet. You told these guys that their business was worth 1.45 million.

However, if you've got a business producing £900,000 worth of profit, it’s not just worth its balance sheet.

[DAVIS]: Mayhem erupts in the Den as a full-blown financial argument breaks out amongst the dragons. Robert

and Guy have become spectators.
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[JONES]: Duncan’s fundamentally wrong. He hasn’t put in the capital investment of the original money into his

equation at all, and that 1.2 million would sit on the balance sheet as assets.

[MEADEN]: Yeah.

[BANNATYNE]: I hadn’t finished what I was saying. I was interrupted.

[PAPHITIS]: No one interrupted you. That was exactly the point I was making. You're asking for £1 % million. If

Tinvested that level of money, I'd expect someone to be robust.

[SEYMOUR]: I think in us that we’re engineers. We’re not finance people. From Duncan’s point of view, that’s

the way he wishes to value the business, we would respect that—

[MEADEN]: Terrible answer. Terrible answer.

[SEYMOUR]: I was just going to say that, looking at it from our point, we don’t think we’ve done something

‘wrong if the business turns a profit Year 3, Year 4. We think that it’s viable.

[CAAN]: Guy, the problem is, you don’t know what you're talking about.

[MEADEN]: That's spot on. Spot on.

[CAAN]: You're supposed to be standing there inspiring confidence in us as investors. So regrettably, I'm out.
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[MEADEN]: Guys, let me tell you where I am. I'm afraid I have total confidence you can buil

these craft and

zero confidence that you understand the mechanics of the business. So I'm afraid for that reason, I'm out.

[SEYMOUR]: Thank you.

[LEEDS]: Thanks Deborah.

[DAVIS]: It's a disastrous turn of events, as the duo’s business skills get called into question. Will they now get

the chance to salvage their pitch?

[PAPHITIS]: Well, you walked in here. I got so excited. I love water, love boats, subs, and everything else. And
then you said 1% million quid. I'm thinking, whoopee, we’ve got a good one here. I suspect that you have got something

here, but in today’s fall, I'd probably just buy the product, not the company. For those reasons, I'm out.

[JONES]: Guy, Robert, I'll tell you where I am. I've enjoyed the pitch today. I've enjoyed getting in your vessel. I
think it's fantastical, the journey you're going on, but as a financial risk to me, it is enormous, and that’s the reason why

Pmout.

[BANNATYNE]: I'd love to be proven wrong. I'd love to have an investment of this size. But (unintelligible),

and I can’t see where it'll ever be worth anywhere near that. It's crazy.

[SEYMOUR]: Well, until nobody else builds it, the opportunity is there, so we can continue.

[BANNATYNE]: I'm out
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[LEEDS]: Thank you.

[SEYMOUR]: Thank you.

[DAVIS]: It's a sorry end to what was a promising start. Robert and Guy leave the Den with nothing.

‘The dragons never know who or what is about to walk up these stairs. Inventor Mani Bamotra from Middlesex

came into the Den wanting £60,000 to launch his electric shaving brush.

[MANI BAMOTRA: It gives a finer and cleaner shaving (inaudible), spreads the solution evenly, prepares the

hair and the skin for a much better shave. By pressing the yellow button, foam rises to the tip of the brush. By pressing the

‘green button, it rotates a solution to the shaving area. It's fast, easy to use, convenient. Thank you very much for listening.

T can answer any questions you may have.

[DAVIS]: Peter Jones got off o a stuttering start

JONES]: Apologize for smiling or laughing halfway through your pitch.

[BAMOTRAJ: That's OK.

was a hands on inspection for Duncan Bannatyne.

[BANNATYNE]: You press the green button.

[BAMOTRAYJ: Press the yellow button just sl

tly. Don’t press it too much, “cause then it will overflow.
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[BANNATYNE]: Right. I've overflowed it

[JONES]: Are you saying that that's just a motorized brush?

[BAMOTRAJ; It's a motorized shaving brush.

[JONES]: So have you got a toothbrush fitting you’ve got on it? Has it got screwdriver fitting? Have you got

‘multi-use?

[BAMOTRAJ: No, no, no. It's just—

JONES]: Just a motorized brush.

[DAVIS]: Theo Paphitis couldn’t find a unique selling point.

[PAPHITIS]: I use a brush as well, and 1 just spray the gel on the brush, and I lather in.

[BAMOTRAJ: With this one, you're not getting your hands wet.

[PAPHITIS]: Not getting my hands wet when I've actually already got them wet *cause I've had to wash my face

‘with it is not a real issue, is it Mani? Come on. We buy a sink with water.

[DAVIS]: And it wasn’t long before Mani’s investment dreams were in tatters.

[BANNATYNE]: For me. it doesn’t work. So for that reason, I'm out.
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[CAAN]: 1 don’t think its a viable product.

[MEADEN]: I'm out.

[DAVIS]: To catch the eye of the dragons, and to catch the eye of the modern consumer, entrepreneurs need
products with a strong brand. That's more than just a logo; it's a whole visual identity. Our next entrepreneur, London-

based Angela Newman, is hoping she’s found the winning formula.

[ANGELA NEWMAN]: Hello, I'm Angela Newman, and I'm here today to ask for £100,000 in return for 30%
equity in my business. The Vintage Patisserie is an event and retail business inspired by its name. Vintage, to me, means
hand-picked, one-of-a-kind, and of a quality. Now, currently, there are two revenue streams: web-based sales and events.
Over the past three years, I've worked incredibly hard at building an interactive website that allows you, the customer, to
customize various items such as cupeakes, chocolates, (unintelligible), and ceramics. But as you can see today, vintage
and hosting is where my heart lies, and one year ago, I launched the events side of the business. We do tea parties from a
bygone era, and you can expect dance and music and makeovers and dress up, but always with a well thought out food
‘menu. T want to share my vision with you and tuming the brand into a retail empire, and if funding is received, this will be
used to launch the first-ever Vintage Patisserie concept store and to grow the website accordingly. Thank you for

listening. I would like to show you some examples of the work and welcome your questions.

[DAVIS]: It's an enchanting pitch from Angela Newman, who’s transported the Den to a bygone era. She’s

Tooking for £100,000 to open the Vintage Patisserie concept store that unites both her events and website business. James

Caan s intrigued.

[CAAN]: Where would the shop be? What location?




